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is a fair question whether this share should go to the citi-
zens as a whole, through payments into the municipal
treasury, or whether it should go back to the company's
customers through a reduction in their lighting bills. The
former is the plan pursued in St. Paul; the slidmg-scale
system in Boston is based on the latter doctrine.

ELECTRIC-LIGHTING  FRANCHISES

What has been said of gas franchises also applies in the
similar to main to the conditions under which public privileges should
~ be given to electric light and power companies. There are,
to be sure, a few special features affecting the production
and distribution of electricity that do not apply to gas,
but they are not of great importance.1 Electric-lighting
franchises have been granted by the hundreds throughout
the cities of the United States, sometimes several of them
being given in the same municipality. A generation or
two ago it was a popular notion that the public could be
best protected by competition, and hence that if two or
more companies had privileges in the same area their
rivalry would keep prices down. Experience has demon-
strated very clearly, however, that hopes of this sort are
seldom realized. Electric lighting is a monopoly by
its very nature, and, as has been demonstrated many
times, there can be no effective, permanent competition
between natural monopolies operating in the same area.
An electric-lighting franchise should therefore be exclusive;
that is to say, it should give a company the sole right
to distribute electricity through the public streets of the
whole city, or the sole right in some specified part of the
city. This exclusive privilege, however, should always be
held subject to proper restrictions set forth in the fran-
chise.

* D. F, Wilcox, Municipal Franchises (2 vote., New York, 1910-1911),
I 141-142.